The Sales Tutor

FAST TRACK Sales Action Plan

Sales-Call Worksheet – 2 

	DATE:
	Rep:



	Account Name:



	SALES CALL OBJECTIVE:



	Opening Statement (powerful statement of purpose):




Introductions (everyone in the room)

Present the Agenda (why you are there and what you would like to accomplish in the time you are together – get agreement from them to proceed)

Based on previous Sales Call Present the Solution  & ROI

· Presentation & PowerPoint 

· Present Proposal Document

· Letter of Understanding
Get Agreement on what you have presented

Handle Any Objections Questions

Close THE DEAL by asking for the order!

NEXT STEPS:

http://www.thesalestutor.com

