The Sales Tutor

FAST TRACK Sales Action Plan

Building Your Network – Worksheet

Identify 10 Individuals that you KNOW and KNOW YOU that would be willing to HELP YOU with your business efforts!
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Set up time to meet with each of the 10 individuals above – share with them what you are doing and what you are looking for.  If you ask them out for a cup of coffee – you PAY THE BILL!

Ask each one who they know that may be interested in what you are doing.  Meet with each of those new contacts one-on-one and watch your network GROW!

Make a point to work on building your network by:

1. Attending Networking Events where you will meet potential clients

2. Reading the Who’s Who in the Business Section of the Paper

3. Developing a Newsletter and building a database of subscribers

4. Following up with a note when you meet new contacts 

5. Asking for referrals from your customers

6. Developing a BLOG 

7. Connecting business associates to each other

8. Helping other business associates become successful any way you can

9. Recognizing others accomplishments and their efforts 

10. Sending out Press Releases when you are PROMOTED

11. Staying true to yourself – knowing who you are and where you want to go!
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